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FY 18E expectations confirmed 

Amino has announced H1 18 results consistent with the June-18 
trading update and confirming management’s unchanged FY 18E 
expectations. As previously signalled, H1 18 financials were impacted 
by the phasing of orders by a major customer, and management 
expect the business to return to a more normal seasonality for the full 
year. Over 75% of expected FY 18E revenues were secured by the end 
of June-18, together with an order book up 40% YoY and 
management’s ongoing focus on supply chain optimisation, we see 
grounds for optimism in the second half outcome. We therefore make 
no changes to forecasts following the announcement aside from 
reflecting the adoption of US Dollar reporting by the Group. 

▪ A return to more normal seasonality: As signalled in the June-18 
trading update, management expect 2018 to see a return to more 
normal seasonality, with sales weighted towards H2. H1 18 revenue 
was 17% lower than the comparable period, with adjusted PBT 58% 
lower. The phasing of deliveries from a major customer in North America 
was the primary cause of the declines. Unfavourable pricing trends for 
certain inputs (memory) continue to impact margin, although the effect 
is being mitigated by tight supply chain management.  

▪ Software growing strongly, revenue visibility improving: 
Standalone software sales continue to grow strongly (H1 18 +24% YoY, 
11% of turnover), and were a key driver of improved revenue visibility. 
Annual run-rate recurring revenues were $4.7m (+$1m) for the period.      

▪ Strong cash performance, solid financial position: H1 18 cash 
performance was strong, with 93% adjusted operating cash conversion. 
With closing net cash at $15m, the financial position remains solid.      

▪ FY 18E outlook confirmed: Management re-iterated its expectation for 
FY 18E performance to be in line with previous expectations. 75% of FY 
18E revenue is already secured, the order book has seen 40% YoY 
growth, with “good” pipeline coverage for the remainder of the year.  

▪ Strategic progress: Amino made solid progress against each of its 
three strategic objectives during the period and has also streamlined the 
product suite. IP/Cloud TV everywhere saw a significant deployment 
with Dutch cable operator DELTA. The group’s Android TV offering saw 
initial orders from North America and saw a platform upgrade to Android 
“O”. The group has also built a “solid” pipeline in STB upcycling.       

▪ Progressive dividend policy maintained: The group’s progressive 
dividend policy was maintained, with interim DPS up 10% to 1.683p.  
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FYE NOV ($M)   2017 2018E 2019E 

Revenue   96.1 102.2 106.1 

Adj EBITDA   20.5 21.5 23.0 

Fully Adj PBT   15.2 15.5 17.0 

Fully Adj EPS (c)   20.9 20.0 21.4 

EV/EBITDA (x)   8.7 8.3 7.7 

PER (x)   12.9 13.4 12.6 

Dividend yield   3.3% 3.6% 4.0% 

Source: Company Information and Progressive Equity Research estimates 
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Business momentum 

We believe that there is a significant opportunity for Amino to capitalise on the current 
business environment. The Group has a focussed strategy to address the evolution in 
the way that TV content is delivered and consumed. Our view is based upon the 
following:  

▪ Amino operates in a growth market: Overall the PayTV market continues to 
increase. Industry sources estimate the global pay TV market will reach $255bn 
annually by 2025 vs $211bn in 20161. By 2025, there are expected to be over 1.1bn 
PayTV subscribers globally2, c14% penetration of the forecast global population 
(8.1bn according to the UN). Increasing IPTV penetration is expected to be a key 
growth driver, with global IPTV subscribers forecast to growth by an 8% CAGR over 
that period1.  

▪ Ongoing disruption in PayTV is positive for Amino: There is currently significant 
market disruption in the PayTV market, particularly the emergence of Over-the-Top 
(“OTT”) providers such as Netflix and Amazon Prime Video and also cord-cutting. 
Legacy PayTV providers are being forced to respond to increasing commercial 
pressures – driving increased IPTV penetration and creating opportunities for nimble 
players such as Amino.  

▪ Amino is well positioned to capitalise…: With a broad product set encompassing 
both hardware and increasingly software, we believe that management has 
positioned Amino to provide cost-effective technology solutions for operators which 
will enable them to adapt to these changing consumer demands, whilst coping with 
increased content costs and therefore enabling them to drive up profit margins.  

▪ ...and has a strong platform: Headquartered in Cambridge UK, the business now 
has a material global footprint with R&D, Sales and Support capabilities across the 
world, and a very strong blue-chip customer base in the relevant (and emerging) 
territories. 

1H 18 results: Regional highlights 

North America (50% turnover H1 18) continues to see good traction for Amino’s 
assurance platform (Amino ENGAGE). However, as discussed previously, regional 
performance was impacted by the phasing of a certain contract from a major customer. 
With purchase orders already received, we expect H2 performance to be significantly 
stronger.  

With regional revenue up 25% YoY, Europe (33% turnover) saw a return to growth. A 
long-standing customer which we believe to be T-Mobile Netherlands, re-commenced 
orders during H2 17, and these were billed in H1 18. The period also saw a number of 
contract wins, including: 

• A reference contract with Dutch multi-service (cable TV) operator Delta 
encompassing both software-enabled 4K devices, the Amino TV platform and 
a cable-IPTV migration.  

• A contract with T-2 in Slovenia to upgrade the client’s offering to include 4k 
content and Video-On-Demand services.  

• Although post-period end, in June 2018 Amino signed a contract for Amino TV 
with cable TV operator, Kabelnoord, also in the Netherlands.     

                                                         

1 https://www.grandviewresearch.com/industry-analysis/pay-television-tv-market 
2 https://www.researchandmarkets.com/research/3s9498/global_pay?w=4 
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Latin America (17% turnover) saw a major new contract win with a regional operator, 
alongside a number of follow-on orders from existing customers.   

Software sales drive improved revenue visibility 

Over the past two years, Amino has made strong progress on software, with standalone 
software and services sales contributing 11% of H1 18 turnover, a c400bp improvement on 
H1 17.  

Although demonstrating impressive progress, we believe this figure understates the true 
value of software to Amino, given:  

▪ Amino’s VIEW devices are powered by the Company’s own software  

▪ The group’s Amino TV video delivery platform is gaining increasing commercial traction 
– as evidenced by recent contract wins with Delta and Kabelnoord. 

As noted in previous research (H1 18 impacted by seasonality, FY guidance maintained. 
PERL 06 June 2018), we estimate that software sales drive c40% of group turnover, 
significantly greater than the value captured by standalone software sales.  

Increased software sales are driving improvements in revenue visibility. Annual run-rate 
recurring revenues saw a $1m (+27%) improvement during the period, to $4.7m.  

Portfolio streamlined 

In order to better address market opportunities, Amino has rationalised the product 
portfolio and will now go to market with three key products rather than the previous five. 

AminoTV (formerly Amino MOVE) is the group’s end-to-end and modular TV platform, 
offering customers a complete end-to-end IPTV solution across multiple devices. “TV 
anytime, anyplace, anywhere to any device” 

AminoOS combines Amino’s ENABLE and Android TV software stacks with the 
ENGAGE service assurance platform.  

AminoView remains the group’s devices offering, including IPTV, Cable-hybrid TV and 
dual and single-mode Android TV products.  

Forecasts unchanged, now US dollar-based 

Following the interim results, we make no changes to underlying forecasts. However, 
consistent with company reporting, our estimates will be presented in US dollars going 
forward. We have not attempted to re-state numbers prior to those given by Amino for 
2017. Consequently, we are showing one year of historical data and two years of 
forecasts in US Dollars. 

FY 18E estimates – challenging but achievable 

We forecast FY 18E adjusted EBITDA of $21.5m. With Amino delivering $6.8m in the 
first half, reaching our full-year estimate appears somewhat challenging. Noting positive 
commentary on the full-year outlook in the announcement, particularly that 75% of FY 
18E revenue is already secured, we believe our target to be realistic, and highlight the 
following points supporting our stance:  
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▪ Although H1 18 revenue saw a significant decline, gross margin was broadly stable 
vs H1 17 at 42% from 44%.  

▪ We note commentary in the announcement that memory and other upward pricing 
pressures appear to be showing some stabilisation. We also understand that some 
other players in the market have been able to increase selling prices on the back of 
higher input costs.  Clearly this affords Amino the opportunity to do the same.   

▪ H1 18 opex was tightly controlled, with SG&A costs c400k lower than H1 17A.  

With opex under control, risks clearly centre more on the delivery of the revenue figure 
and the gross margin achieved. To us, 75% revenue visibility seems like a very good 
figure for this stage of the year, with approximately four and half months of FY 18E still 
to go. That said, the risk remains of a revenue shortfall, or of input prices (costs) 
continuing to increase without price rises for end products.  

Nevertheless, with 75% visibility and indications that margins are well under control, 
management seems confident in the ability of the group to deliver the necessary rebound 
in performance vs the first half. The situation appears similar to 2015 and 2016, where 
second half financial performance was materially stronger than the first half. This 
demonstrates that both the business (and the end-market) are quite capable of 
delivering that scale of revenue and profit.  
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Financial Summary: Amino Technologies 

Year end: November (U$m unless shown)      

      

PROFIT & LOSS   2017 2018E 2019E 

Revenue   96.1 102.2 106.1 

Adj EBITDA   20.5 21.5 23.0 

Adj EBIT   15.1 15.5 17.0 

Reported PBT   13.3 9.7 13.0 

Fully Adj PBT   15.2 15.5 17.0 

NOPAT   15.1 15.5 17.0 

Reported EPS (c)   20.8 12.2 15.8 

Fully Adj EPS (c)   20.9 20.0 21.4 

Dividend per share (p)   6.7 7.3 8.1 

      
CASH FLOW & BALANCE SHEET   2017 2018E 2019E 

Operating cash flow   22.2 19.3 22.0 

Free Cash flow   15.3 12.7 15.1 

FCF per share (c)   20.9 17.3 20.5 

Capex   (6.3) (6.8) (7.0) 

Acquisitions   (0.5) 0.0 0.0 

Dividends   (5.6) (6.9) (7.4) 

Net cash flow   9.6 6.0 7.6 

Shares issued   0.0 0.0 0.0 

Other movements   0.0 0.0 (0.1) 

Net (Debt)/Cash   17.4 23.4 31.0 

      
NAV AND RETURNS   2017 2018E 2019E 

Net asset value   62.2 71.1 82.7 

NAV/share (c)   84.7 96.9 112.7 

Net Tangible Asset Value   0.8 1.0 1.2 

NTAV/share (c)   1.1 1.4 1.7 

Average equity   54.0 66.6 76.9 

Post-tax ROE (%)   28.3% 13.4% 15.1% 

      
METRICS   2017 2018E 2019E 

Revenue growth   N/A 6.3% 3.8% 

Adj EBITDA growth   N/A 4.9% 7.1% 

Adj EBIT growth   N/A 3.1% 9.8% 

Adj PBT growth   N/A 2.0% 10.3% 

Adj EPS growth   N/A (4.3%) 6.7% 

Dividend growth   N/A 10.0% 10.0% 

Adj EBIT margins   15.7% 15.2% 16.1% 

      
VALUATION   2017 2018E 2019E 

EV/Sales (x)   1.9 1.7 1.7 

EV/EBITDA (x)   8.7 8.3 7.7 

EV/NOPAT (x)   11.8 11.5 10.4 

PER (x)   12.9 13.4 12.6 

Dividend yield   3.3% 3.6% 4.0% 

FCF yield   7.8% 6.4% 7.6% 
 

Source: Company information and Progressive Equity Research estimates 
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Disclaimers and Disclosures 

Copyright 2018 Progressive Equity Research Limited (“PERL”).  All rights reserved.  PERL provides professional equity research 
services, and the companies researched pay a fee in order for this research to be made available.  This report has been 
commissioned by the subject company and prepared and issued by PERL for publication in the United Kingdom only.  All 
information used in the publication of this report has been compiled from publicly available sources that are believed to be reliable; 
however, PERL does not guarantee the accuracy or completeness of this report.  Opinions contained in this report represent 
those of the research department of PERL at the time of publication, and any estimates are those of PERL and not of the 
companies concerned unless specifically sourced otherwise.  PERL is authorised and regulated by the Financial Conduct Authority 
(FCA) of the United Kingdom (registration number 697355). 

This document is provided for information purposes only, and is not a solicitation or inducement to buy, sell, subscribe, or 
underwrite securities or units.  Investors should seek advice from an Independent Financial Adviser or regulated stockbroker 
before making any investment decisions.  PERL does not make investment recommendations.  Any valuation given in a research 
note is the theoretical result of a study of a range of possible outcomes, and not a forecast of a likely share price.  PERL does not 
undertake to provide updates to any opinions or views expressed in this document. 

This document has not been approved for the purposes of Section 21(2) of the Financial Services & Markets Act 2000 of the 
United Kingdom.  It has not been prepared in accordance with the legal requirements designed to promote the independence of 
investment research.  It is not subject to any prohibition on dealing ahead of the dissemination of investment research. 

PERL does not hold any positions in the securities mentioned in this report.  However, PERL’s directors, officers, employees and 
contractors may have a position in any or related securities mentioned in this report.  PERL or its affiliates may perform services 
or solicit business from any of the companies mentioned in this report. 

The value of securities mentioned in this report can fall as well as rise and may be subject to large and sudden swings.  In addition, 
the level of marketability of the shares mentioned in this report may result in significant trading spreads and sometimes may lead 
to difficulties in opening and/or closing positions.  It may be difficult to obtain accurate information about the value of securities 
mentioned in this report.  Past performance is not necessarily a guide to future performance. 


