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2019 results - strong software performance 
Amino has announced FY 19 results in line with our estimates.  Software and 
services sales grew strongly during the year (+41% YoY) reflecting the 
transformation programme announced during 2019 and the 24i acquisition. 
The transition towards a more software- led business model is also 
benefitting earnings quality, with improved revenue visibility, margins and 
cash performance. We make no changes to earnings estimates, but believe 
re-affirmed dividend expectations, alongside positive management 
commentary on the outlook give grounds for optimism for FY 20E and 
beyond.  We also include a short comment on the potential Coronavirus 
impact to the supply chain – there is clearly a challenge, but one which we 
currently hope can be contained. 

▪ FY 19 results in line, strong software performance: Amino has announced 
FY 19 results in line with our expectations. The group reported adjusted 
EBIT of £10.2m (-8% YoY), versus our forecast of £10.3m. Standalone 
software sales grew strongly during the year (+41% YoY), reflecting the 
transformation programme announced during 2019 and also the 
acquisition of online video specialist 24i Media.  

▪ Improved earnings quality: Group financial performance is visibly 
benefitting from the move towards a more software-driven business 
model. We highlight: 1) Improved revenue visibility, with recurring 
revenues growing 47% YoY during FY 19A and ARRRR* up 86% YoY to 
$9.5m; 2) Margin improvement – Amino delivered a 5pp improvement in 
adjusted gross margin during FY 2019; and 3) Strong conversion of EBITDA 
into cash. FY 19 adjusted operating cash flow increased 21% YoY. This 
represents EBITDA: cash conversion of 114%, +30pp on FY 18A. 

▪ Dividend to be maintained FY 20E: At 7.32p/share the dividend has been 
sustained, and management has re-affirmed its intention to maintain the 
dividend at the current level in FY 20E.  

▪ Positive outlook commentary: Noting a strong order book and sales 
pipeline visibility, the release signals that current trading is in line with 
meeting management’s full-year expectations.  With inherent flexibility in 
the in the Amino supply chain, we hope that any impact on the business 
from the Coronavirus can be contained and believe there is potentially 
scope to “make up” any production time lost in calendar Q1. 

▪ Earnings estimates unchanged: We leave FY 20E earnings estimates 
unchanged and introduce FY 21E forecasts. We lower FY 20E cash flow 
forecasts reflecting revised investment and working capital expectations. 
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FYE NOV ($M) 2017 2018 2019 2020E 2021E 

Revenue 96.1 88.9 77.2 81.9 82.6 

Adj EBITDA 20.5 16.8 14.8 19.2 20.0 

Fully Adj PBT 15.2 11.2 9.4 11.3 12.1 

Fully Adj EPS (c) 20.9 15.5 11.6 13.6 14.5 

EV/EBITDA (x) 6.2x 7.6x 8.7x 6.7x 6.4x 

PER (x) 8.1x 11.0x 14.7x 12.5x 11.8x 

Dividend yield 5.0% 5.5% 5.5% 5.5% 5.5% 

Source: Company Information and Progressive Equity Research estimates 
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2  Amino Technologies 

2019: Another year of strategic delivery 

Amino’s aim is to become the leading innovator and trusted partner in delivering agile, 
effective and industry-leading video entertainment experiences. To achieve that goal, the 
group has a three-point strategy, which we present below, alongside evidence supporting 
our view that the group has delivered strongly against all three points during FY 19.   

▪ Expand the addressable market 

- FY 19 saw the strategic acquisition and successful integration into the Amino group 
of 24i. As we’ve noted in recent research reports1, in our view the combination of 
the two businesses means Amino goes to market with a materially enhanced 
product set and a significantly broader customer base – with new verticals and 
additional blue-chip names including Fox Sports, KPN, NPO, o2, RTE, Sinclair 
Broadcasting & Viacom.  

▪ Grow Margins 

- Reflecting the transformation programme announced during FY 19 and the 24i 
acquisition, 2019 saw 41% YoY growth in software sales, which now contribute 17% 
of group turnover. This was a key driver of a 5pp YoY improvement in adjusted gross 
profit margin as the business transitions away from commodity hardware sales 
towards a more software-centric future.  

Standalone software sales volumes reached a record high in FY 19. As summarised 
in the following chart, this was accompanied by profitability levels amongst the 
highest the group has ever recorded.  

Amino – Adjusted EBITDA margin 2013 - 2019 

 

Source: Company data. Note 2017 saw a particularly high-level of non-recurring revenue 

▪ Maintain strong levels of operating cash generation 

- FY 2019A cash performance was solid, with adjusted operating cash flow up 21% 
YoY to $17.1m. This represents EBITDA: cash conversion of 114% - a 30pp 
improvement on FY 18.  

 

1 Amino re-energised: 29 November 2019. Further moves into online video – 24i deal: 15 July 2019 
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2019 divisional performance 

Amino’s FY 19 reporting contains welcome additional granularity on the performance of 
the 24i and Amino segments. Below we present analysis of each, but in summary, 2019 
segmental reporting reveals two key highlights: 

▪ The 24i business (11% turnover FY 19) is reporting impressive growth, with high gross 
margin and has already reached EBITDA breakeven. 

▪ Profits and cash generation remain strong in the Amino segment (89% turnover FY 
2019A), despite the revenue impact from the move away from commodity hardware. 

 
24i and Amino segmental performance ($m) 

 

24i Amino 

  
 

Source: Company Data 

 
In the new world of TV anytime, anyplace and anywhere, we believe the businesses are 
highly complementary:  

The 24i segment is purely software and services, and includes the 24i Media business 
(online video specialist with competitive advantage in User Experiences and Interfaces – so 
called “UX/UI”) and Amino Communications Oy (online video service) that was injected into 
24i Media with the acquisition and rebranded as Smart Video. The Amino segment reflects 
sales of AminoVU devices, related support, AminoOS middleware and Amino SM device 
management platform. 

 24i delivered 60% and 82% YoY growth in revenue and gross profit respectively during FY 
19. Growth was driven by multiple factors, including 1) contract extensions for two major 
customers, 2) the launch of three new Smart App services and 3) the first operator solution 
based upon 24i’s next-generation Smart Apps platform with Slovak Telecom - the 
incumbent operator in Slovakia.  2019 also saw impressive momentum from Smart Video.  

The 24i segment delivered revenues of $8.8m FY 19E. Of this we understand c$3.9m was 
contributed by Smart Video (Amino TV). Note that 24i was consolidated for only five 
months of the year. On an annualised basis, 24i has grown strongly, delivering c$12m of 
annualised revenue. At the current exchange rate, this implies revenue of €10.6m, an 
impressive performance given the business reported €7.1m topline for the twelve months 
ending December 2018.  
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4  Amino Technologies 

Profitability and cash generation in the Amino segment continue to demonstrate the 
benefits of the group’s strategic transformation program in our view. FY 19A EBITDA was 
broadly stable at $17.1m. This was achieved despite an 18% YoY decline in segmental 
revenue. Segmental opex improved materially during FY 19, reflecting improved supply 
chain management and increased management focus on delivering value to customers.  

2019 Regional performance 

▪ North America (44% turnover FY 2019A): Regional revenue fell by 32% YoY, with 
demand being impacted by US import tariffs imposed on STBs in September 2019.  

Management continues to mitigate the impact of said tariffs but acknowledges the 
ongoing uncertainty as to the timing of their removal. On a more positive note, the 
results release confirms that Amino and 24i are jointly working on a number of 
upcycling opportunities in North America.  

▪ EMEA (40% turnover FY 2019A): Regional sales grew 7% YoY. A number of contract wins 
were recorded during the year, including new business for Smart Video (formerly Amino 
TV), which saw 34% YoY in the active user base and contract wins with  Delta (#1 ISP in 
Zealand) and Caiway (Dutch ISP, TV and telephony provider) as well as a new multi-year 
STB supply agreement with existing customer MoldTelecom (incumbent operator in 
Moldova). 

▪ Latin America (14% turnover FY 2019A): Regional turnover grew by 15% YoY. 2019 saw 
orders from a number of key customers including GTD, Pontis and ENTEL Bolivia.  

▪ RoW (3% turnover FY 2019A): Regional turnover grew by 51%, with Amino launching its 
first ODM customer deployment during the year and signing up its first contract in 
Japan.  

Improved earnings quality 

We believe Amino’s FY 19 financials demonstrate a strong improvement in earnings quality, 
largely driven by growth in software and services sales. Our view is based upon: 

▪ The 5pp improvement YoY in gross margin. 

▪ Adjusted operating cash flow grew 21% YoY. This represents EBITDA:cash conversion of 
114% - a 30pp improvement on FY 2018A. 

▪ Improved revenue visibility from growth in recurring revenue. 

On page two of this note we discussed the improvements in margin and cash performance 
delivered during the year. However, by two key metrics, the group saw improved revenue 
visibility: 

- Recurring revenues grew by $2.2m during the year to $6.9m, now representing 9% 
of group turnover. 

- Annual Run Rate Recurring Revenue (“ARRRR”) grew by 86% during the year to 
$9.5m.  

Both metrics imply a strong performance in H2 2019.  As noted in the H1 19 results, first 
half ARRRR levels were impacted by contracted hardware support fee reductions at a major 
customer not being fully offset by the increase in AminoTV and AminoOS Engage 
subscribers. Furthermore, Amino reported Recurring revenues of $2.4m in the first half. 
With $6.9m being delivered for FY 2019, clearly the $4.5m implied for H2 2019 represents 
a material improvement.  
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Current trading and outlook 

Highlights of management commentary on current trading and the outlook include: 

▪ Management confirm that current trading is consistent with meeting management’s 
full-year expectations. 

▪ The group has a solid order book and sales pipeline visibility in the group’s key growth 
segments to the end of 2020.  

▪ The current level of dividend (7.32p per share) is expected to be continued to 2020E. 

Earnings estimates unchanged, cash flow expectations 
reduced 

We leave FY 20E earnings estimates unchanged following the results announcement. In 
summary, we expect strong growth in software sales (+11% YoY), reflecting the first full-
year consolidation of 24i, alongside organic growth in both the 24i and Amino business 
segments. This uplift is forecast to exceed our forecast decline in device sales, meaning a 
return to overall group revenue growth in the year.  

We also introduce FY 21E estimates for the first time. We forecast revenue growth of 1% 
FY 21E, with increased software sales offsetting an expected decline in hardware sales. 
Amino reported an FY 19 adjusted EBITDA margin of 19%. For FY 2020E and FY 2021E, we 
expect profitability to benefit from the ongoing increase in the contribution of software 
and services sales to the business mix and improved supply- chain management.   

We have revised our expectations for working capital movements FY 20E. We also expect 
FY 20E and FY 21E capex spend to be higher than the FY 19A level, reflecting ongoing 
investment in the platform. We forecast cash outflow from dividend payments to $7.5m in 
both FY 2020E and FY 2021E. Although we continue to forecast positive net cash flow, the 
overall result is a c$6m reduction in our expectation of the closing FY 20E net cash position.  

Thoughts on the Coronavirus outbreak and impact 

Amino has a global supply chain, with AminoVU devices being largely manufactured in 
South East Asia. It is clearly not therefore immune to the spread of the Coronavirus. 
Management mitigates country risk in manufacturing via the use of multiple hardware 
suppliers in the South East Asia region, particularly China, Hong Kong and Taiwan. 
Nevertheless, there is a risk to FY 20E financials from delays to device production. We 
understand there is an inherent degree of flexibility in Amino’s production decisions and 
note that the business utilises only a small part of industry production capacity. There is 
potentially therefore scope to “make up” any production time lost in calendar Q1.  

In addition to production and sales delays, widespread reporting of concerns over the 
impact of the virus may damage sentiment towards businesses with exposure to 
manufacturing in South East Asia. Apple Inc is one major tech business that has already 
provided commentary on the unfavourable impact of the Coronavirus on its operations, 
noting that iPhone supply and consumer demand have both been disrupted by the virus 
outbreak.  Clearly, Amino is operating a much smaller scale than Apple – Amino will not be 
hampered by industry-wide shortages; its challenges are more company-specific and 
related to niche supply chain componentry.  Overall, at this point, although the group is 
clearly facing some production challenges, we feel that recovering production capacity in 
China during calendar Q1 and Q2 should allow Amino to recoup lost time later in the year.   
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Financial Summary: Amino Technologies 

Year end: November ($m unless shown)      
      
PROFIT & LOSS 2017 2018 2019 2020E 2021E 
Revenue 96.1  88.9  77.2  81.9  82.6  
Adj EBITDA 20.5  16.8  14.8  19.2  20.0  
Adj EBIT 15.1  11.2  10.2  11.5  12.3  
Reported PBT 13.3  7.7  3.5  7.2  8.0  
Fully Adj PBT 15.2  11.2  9.4  11.3  12.1  
NOPAT 15.1  11.2  10.2  11.5  12.3  
Reported EPS (c) 20.8  10.7  4.0  8.3  9.2  
Fully Adj EPS (c) 20.9  15.5  11.6  13.6  14.5  
Dividend per share (p) 6.7  7.3  7.3  7.3  7.3  

      
CASH FLOW & BALANCE SHEET 2017 2018 2019 2020E 2021E 
Operating cash flow 22.2  14.3  13.8  16.6  19.1  
Free Cash flow 15.3  9.5  8.5  8.8  10.8  
FCF per share (c) 20.9  13.0  11.3  11.5  14.0  
Capex (6.3) (4.8) (4.2) (6.5) (7.0) 
Acquisitions (0.5) 0.0  (18.9) (1.0) (1.0) 
Dividends (5.6) (6.8) (6.9) (7.6) (7.6) 
Net cash flow 9.6  2.9  (11.7) 0.2  2.2  
Shares issued 0.0  0.0  0.0  0.0  0.0  
Other movements 0.0  0.0  (7.2) 0.0  0.0  
Net (Debt)/Cash 17.4  20.3  1.4  1.6  3.8  

      
NAV AND RETURNS 2017 2018 2019 2020E 2021E 
Net asset value 73.1  73.5  76.3  82.7  89.7  
NAV/share (c) 99.6  100.9  101.3  107.9  117.0  
Net Tangible Asset Value 0.8  1.0  1.2  1.4  1.6  
NTAV/share (c) 1.1  1.4  1.6  1.9  2.1  
Average equity 59.5  73.3  74.9  79.5  86.2  
Post-tax ROE (%) 25.7% 10.6% 3.8% 8.0% 8.2% 

      
METRICS  2018 2019 2020E 2021E 
Revenue growth  (7.5%) (13.2%) 6.1% 0.8% 
Adj EBITDA growth  (18.3%) (11.6%) 29.8% 3.8% 
Adj EBIT growth  (25.9%) (8.4%) 12.7% 6.4% 
Adj PBT growth  (26.1%) (16.3%) 20.8% 6.5% 
Adj EPS growth  (26.1%) (25.0%) 17.5% 6.5% 
Dividend growth  9.9% 0.0% 0.0% 0.0% 
Adj EBIT margins  12.5% 13.2% 14.1% 14.8% 

      
VALUATION 2017 2018 2019 2020E 2021E 
EV/Sales (x) 1.3 1.4 1.7 1.6 1.6 
EV/EBITDA (x) 6.2 7.6 8.7 6.7 6.4 
EV/NOPAT (x) 8.5 11.5 12.5 11.1 10.5 
PER (x) 8.1 11.0 14.7 12.5 11.8 
Dividend yield 5.0% 5.5% 5.5% 5.5% 5.5% 
FCF yield 12.3% 7.6% 6.6% 6.7% 8.2% 

 

Source: Company information and Progressive Equity Research estimates 

 

* ARRR is Annualised Recurring Run Rate Revenue
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