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Positioned for further success 

Amino is a material player in the global market for hybrid-IP and 
cloud-based TV solutions. This note is published to coincide with an 
investor education event, and focusses on three things – the 
summary investment case, the level of Total Shareholder Return 
delivered over 5 years, and an overview of Amino’s geographic and 
product presence, set within the context of an evolving and dynamic 
marketplace. 

 Summary investment case: Amino offers a focussed investment 

opportunity for those looking to benefit from changes in the way that TV 
content is delivered and consumed. The group has evolved dramatically 
in recent years through a combination of organic delivery and acquisitive 
activity. A broad product offering, including hardware, software and IoT 
devices appears to directly address the market opportunity, and the size 
of the prize is clearly material in comparison to Amino’s current scale.   

 Total Shareholder Return: The group has shown exceptionally strong 

returns over 5 years relative to both the FTSE All-Share and FTSE AIM 
indices. While this does not guarantee future performance, it 
demonstrates the group’s ability to deliver for investors over the long 
term, navigating both local market fluctuations and more-structural 
industry shifts. 

 Market trends, and Amino’s positioning: Consumers are watching 
TV and video content increasingly delivered via IP (Internet Protocol) 
streams, as the means to deliver multi-screen TV – both in the home 
and to mobile devices. Amino is an expert in IP-based video delivery 
from the cloud, with a strong geographic footprint and product range.  
The group has many years of experience in IP technology, which is 
absent from many of the new (or aspiring) players in the IPTV market. 
Amino’s offering is therefore compelling and differentiated at a time of 
major opportunity.  

In summary, we believe that the group is very well placed to benefit from 
ongoing, but predictable and manageable shifts in this vast global industry.  
The company boasts a major global footprint and an array of leading-edge 
technology with multiple use cases and applications, across a blue chip 
customer base.  The significant trends within the industry are arguably 
playing directly to Amino’s strengths, and the group has a demonstrable 
track record of delivery, both within its markets and for investors.  We look 
forward to seeing the group progress over coming years.  
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Y/E NOV 2013 2014 2015 2016E 2017E 

Revenue 35.9 36.2 41.7 72.2 76.1 

Adjusted EBITDA 6.0 6.7 7.4 12.6 14.1 

Adjusted PBT 3.4 4.2 4.3 9.5 10.5 

Adjusted EPS (p) 6.3 7.8 7.3 13.0 13.4 

EV/ Adj EBITDA 17.6x 15.9x 14.5x 8.4x 7.6x 

P/E 24.4x 19.7x 21.2x 11.9x 11.5x 

Dividend Yield 2.2% 3.2% 3.6% 3.9% 4.3% 

Source: Company Information and Progressive Equity Research estimates 
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Investment case 

Recent years have seen Amino become a global player in hybrid-IP and cloud-based 
TV solutions.  The company has sold around eight million devices to date, and made 
sales to over 1,000 service providers in over 100 countries. Growth has been both 
organic and via acquisition. Two significant transactions have been completed over the 
past two years, including the transformational Entone acquisition in the US during 2015.  

Amino has an impressive track record of shareholder returns. Over the past five years, 
Amino has reported a cumulative Total Shareholder Return of 364% - about 6x that 
delivered by the FTSE All-Share and 19x the FTSE AIM Indices. In our view, the shares 
offer exposure to a business primed to benefit from growth and structural changes in the 
TV industry, together with an impressive record of profitability and cash generation. 
These are underpinned by Amino’s solid financial position (net cash) and a progressive 
dividend policy.  

Attractive growth story: We identify three key factors supporting our positive view of 
the group’s growth prospects:   

1) Amino has made significant investment in R&D over the recent past, and the benefits 
are being felt with new product launches, for example the 6-series Set-top Boxes (STBs). 
Amino now has a broad portfolio of hybrid cable/IPTV products (Amino View) and cloud-
delivered services (Amino Move and Amino Fusion). These are powered by the Amino 
Enable software platform (which itself is gaining increasing commercial traction on a 
standalone basis1) and underpinned by the Amino Engage service assurance solution.  

2) The market growth backdrop is favourable and, we believe, Amino has the products 
and platform to benefit from key industry-trends, for example the increasing ubiquity of 
IP (Internet Protocol) and cloud-based content delivery, the emergence of 4K TV and 
HEVC to drive increased end-user demand for IPTV and demand from Tier2/3 network 
operators seeking to use services as a marketing differentiator.  

3) Headquartered in Cambridge UK, the business now has a material global footprint 
with R&D, Sales and Support capabilities across the world, and a very strong blue-chip 
customer base in the relevant (and emerging) areas.  

Impressive track record of profitability and cash generation: Amino reported 
adjusted EBITDA margins between 15% and 17.7% for the years between 2012 and 
2015 inclusive. In comparison, (the admittedly larger) STB manufacturer Pace plc 
recorded 10.9% and 8.3% for 2013 and 2014 respectively, the last reported financial 
years prior to its £1.4bn ($2.1bn) takeover by Arris in 2015. Furthermore, Amino has an 
average operating cash conversion ratio of over 100% 2012A - 2015A.  

Solid financial position: Amino disclosed a net cash position of £3.1m in its recent 
interim results. We expect the group to remain cash generative over the next two years, 
forecasting closing net cash of £5.4m and £7.8m 2016E and 2017E respectively. Put 
another way, we expect cash to represent around 7% of the current market capitalisation 
by the end of fiscal-2017E.  

Progressive dividend policy: Amino management has implemented a progressive 
dividend growth policy, with an average growth rate of 10% over the past three reporting 
periods. In the recent interim results (announced July 2016), management confirmed the 
policy of no less than 10% growth per annum in dividends up until 30 November 2016 
would be maintained. Management has given no indication of its thoughts on the future 
policy subsequent to the current year end, but we believe the group’s financial 
performance and strong balance sheet give flexibility for such a progressive policy to be 
maintained. Our expectation is for 10% DPS growth for both 2016E and 2017E.  

                                                 
1 Amino: Gaining traction in software: PERL 16/8/16 
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Shareholder Returns 

This section of the report contains analysis of the historic returns generated by Amino 
for shareholders. As will be demonstrated, long term holders of the company’s shares 
have benefitted from returns far in excess of those delivered by the FTSE All-Share and 
FTSE AIM indices. Amino shares have significantly outperformed those indices over 3,4 
and 5 years, and returns over that time have been supported by a growing dividend.  

Long-term Total Shareholder Return  

Total Shareholder Return (TSR) is the total return of a stock to an investor, or the capital 
gain plus dividends. TSR is the Internal Rate of Return (IRR) of all cash flows to an 
investor during the holding period of an investment. Whichever way it is calculated, TSR 
means the same thing: the total amount returned to investors.2  

The following chart compares Amino’s TSR vs those of the FTSE All-Share and FTSE 
AIM Indices over 5 years:  

Total Shareholder Return (Indexed) - AMO vs FTSE All-share and AIM indices 

  
Source: Progressive Equity Research, Share price data courtesy of Factset 

As the chart demonstrates, Amino has delivered impressive TSR over the last five years 
during which time it has significantly outperformed both indices over each of the periods 
with the shares having delivered a cumulative 364% TSR, 7x that of the FTSE All-Share 
and 19x FTSE AIM. Interestingly, this is broadly the tenure of the current CEO 
(December 2011 – present). Past performance is clearly no guide to future returns. 
Nevertheless, to us it demonstrates the group’s ability to deliver for investors over the 
longer term, navigating both local market fluctuations and more-structural industry shifts 

 

                                                 
2 http://www.investopedia.com/terms/t/tsr.asp 
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A growing market, global footprint & increased reach 

Introduction 

We believe Amino offers an attractive growth story, this positive view being largely based 
on three key factors 

1) The market growth backdrop remains favourable 

2) Amino now has a global footprint with broad geographic reach 

3) The company has made significant investment in the product set over the recent 
past 

Each of the three are discussed in further detail below.  

Positive Market growth backdrop  

The following chart demonstrates the IPTV STB market growth trajectory in the Tier2/3 
operator space.  

IPTV STB market volume shipments 2000A-2020E (Units million) 

 

 

 

Source: IHS, May 2016 

As the graphic demonstrates, volume shipments to Tier 2/3 operators have been on an 
upward trend for a number of years and are expected to reach around 8m annually by 
2020. 2016 is expected to see a slight decline, reflecting a slowdown in Asia-Pacific.  
Growth in LATAM, North America and MEA is expected to remain strong, with the result 
being an overall market growth forecast CAGR of 5.7% 2016-2019E. Note, Amino has 
far greater market presence in LATAM, the Americas and MEA than it does in Asia.  

The following chart provides colour on some of the key industry drivers of growth.  
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AMINO – Market growth drivers 

 

 

 

Source: Company materials.  

As the chart highlights, there are a number of drivers of growth. We continue to believe 
that Amino stands to be a beneficiary of a number of the growth drivers highlighted in 
the chart. Amino is an expert in cloud-based video delivery, particularly in 4K, with a 
strong geographic and product footprint. With the Booxmedia acquisition, the group also 
has core strength in the rapidly-growing cloud-based TV delivery mobile phones and 
tablets. 

Many network operators have been slow to launch 4k services. However, the launch of 
4k services by OTT3 players (for example Amazon Prime Video, Netflix, NowTV) have 
focussed operator decision making to deal with the emerging competitive threat. 
Operators have responded with offerings such as 4K sport, which will be familiar to BT 
Vision and Sky TV customers in the UK. However, 4K content remains limited in volume.  

Relevance to Amino 

We believe these market drivers to be highly relevant to Amino because: 

1) Fast new entrants (Netflix, Amazon etc) are propelling Amino’s customer base 
into activity 

2) Much of this activity relates to high-end video streaming and user interface work 
in the IPTV space, often delivered in a cloud-based environment, both areas 
where Amino has a strong heritage 

3) Amino’s broader product offering (see pages 8 & 9) is now effectively bringing 
Tier1 operator TV capabilities to Tier 2/3 customers. The group is a highly 
credible supplier of a number of the key components 

  

                                                 
3 ‘Over The Top’: Delivery of video and audio content via the public Internet without requiring users to 
subscribe to a traditional satellite or cable pay- TV service.   
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Global footprint – Global reach 

AMINO – Footprint & regional revenue breakdown 

 

 

 

Source: Company materials.  
Note: Revenue percentages do not sum to 100% due to rounding.  
 

With six offices across the globe, Amino has R&D, Sales and Support coverage across 
the Americas, Asia and Europe. Regional presence gives the company a competitive 
advantage in both marketing/ sales and customer service. Amino’s teams are closer to 
customers allowing for more proactive marketing, but also allowing Amino to deal with 
customer services issues more rapidly.  

Amino reported turnover of £41.7m FY15A. Geographically, North America is Amino’s 
largest territory (£20.9m turnover FY15A, 50% of the total) followed by Europe (35% of 
turnover FY15A).  

As shown on the page opposite, the global delivery footprint also delivers global reach 
in terms of the installed customer base.   

Despite its global presence, there still remains major opportunity to increase penetration 
into a number of markets, with Latin America clearly offering material potential relative 
to its current share of group revenue.  
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AMINO – Global reach 

 

 

Source: Company materials.  

Amino has a global client base, with an impressive volume of well-known clients across 
the world. Primarily these are Tier 2/3 network operators. The company has traditionally 
focussed on this segment since it offers the prospect of material order sizes, but is 
increasingly poorly serviced by larger equipment (STB) vendors. As the larger STB 
vendors have grown further (e.g. Arris acquiring Pace, which itself had previously 
acquired Philips’s STB business), these vendors have focussed on Tier 1 operators, due 
to typically larger order sizes. This has created a gap in servicing the smaller networks 
for the likes of Amino to exploit.  

Although headquartered and domiciled in the UK, materially all revenues are generated 
overseas. The majority of revenues are US Dollar-denominated.  As noted in the recent 
trading statement (10 October 2016), group financials are benefitting from positive 
currency translation and additional pricing flexibility from the ongoing weakness of 
sterling.  against other major currencies4.  

  

                                                 
4 Amino: Positive trading update, forecasts increased. PERL 10/10/16.  
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An enhanced and expanded product set 

Amino has made significant investment in Research and development over the recent 
past. The group now has a global R&D team with operations in the UK, Hong Kong and 
Finland. The benefits of this investment are now being felt, notably via a number of new 
product launches. Having also acquired a product set with the Entone acquisition, Amino 
has a broad range of set-top- boxes (Amino View), able to hit different pricing points and 
targeted at specific market segments. The STB offering is complemented by the Amino 
Move Cloud TV offering and Fusion smart home products.  

These are underpinned by 1) an extensive, IPTV software stack (Amino Enable) which, 
as we have noted in previous research5, is increasingly gaining commercial traction on 
a standalone basis and 2) the Amino Engage service assurance platform.  

The following chart summarises the new Amino product portfolio, with further detail 
below.  

AMINO – New Portfolio 

 

 

 

Source: Company materials.  

Amino View 

Amino’s primary offering is the Amino View range of hybrid IPTV Set-top Boxes (STBs), 

which is split into three ranges: 

 ViewMS: View Media Servers: A high-performance Media Server suite with 
advanced home networking features for simultaneous streaming of live and recorded 
TV to a multitude of screens throughout the home - using any combination of wired 
and wireless networking. 

 ViewRD: View Recording Devices: These are a suite of IPTV recorders in a future-
proof, flexible platform for delivering advanced hybrid entertainment services. The 
products blend live broadcast and cloud-based apps. When combined with Amino’s 
View CD and View MS devices, the user receives a seamless whole-home user 
experience. 

                                                 
5 Amino: Gaining traction in software: PERL 16/8/16 
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 ViewCD: View Client Devices: A series of compact, cost-effective client devices 
providing a cost-effective platform for operators to extend their services to support 
multiple TVs.  

Below we present some sample images of selected Amino View products: 

 

AMINO – Sample product images –STBs  

 

 

 

  

Source: Company materials.  
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Amino Move 

Amino Move allows the seamless end-to-end delivery of a full range of multi-screen in-
home and mobile TV experiences including live, on-demand, catch-up and cloud-
recorded content over any IP network. The offering includes transcoding content into a 
suitable delivery format, streaming and content management services. Put simply, Move 
is designed to allow views to access any content across any network using any device.  

Below we present a technical summary of the Amino Move Platform. 

Amino MOVE technical summary  

 

 

 
 

Source: Company materials.  
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Amino Fusion 

Amino Fusion: Fusion is a cloud-based home management solution offering home 
monitoring, automation and management services via IoT (Internet of Things) devices. 
There are four elements to the product – Home Monitor, Mobile apps, cloud apps and 
storage and TV integration. These are summarised in the following chart. 

Amino Fusion summary  

 

 

 

 
   

Source: Company materials.  

The platform is sold to operators as a tool to increase end-user stickiness (i.e. reduce 
customer churn) but also increase customer ARPU (Average Revenue Per User) via the 
provision of additional (incremental) services.  

Amino Enable 

Amino Enable: Amino has over ten years’ experience of IPTV service performance and 
reliability optimisation. Enable is a field-proven, native C and HTML5 software stack that 
powers the Amino View products. Having been designed from the ground up to be 
portable to virtually any hardware platform with little incremental work, it is also powering 
a growing volume of third-party devices where Enable replaces existing software on 
third-party devices – evidenced by the recent software-only contract wins with Cincinnati 
Bell and Tier1 operator PCCW. 

Amino Engage 

Amino Engage: Engage is a suite of management tools allowing customers to efficiently 
and proactively support and improve quality of service across any IP network and is 
accessible via common browsers. Modules include Ensure – a software management 
tool to facilitate deployment and testing, Enforce – an end-user device management tool 
and Ensight – an end-user device fault diagnosis and repair tool.  
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Management biographies 

In our view, Amino has a highly credible and vastly experienced management team. We 
provide brief biographies of key management below, but suggest potential investors 
meet with management to gain a sense of the business opportunity and methods being 
employed to deliver profitable growth 

Non-executive Chairman – Keith Todd 
Keith joined Amino in January 2007 as Chairman. He is also executive Chairman of 
FFastFill, a software and services company focused on the capital markets, and non-
executive Chairman of Magic Lantern, a new media company supplying the broadband 
market. Keith served as non-executive Chairman of the UK Broadband Stakeholder 
Group for three years from February 2002. The Group included the key stakeholders, 
both from the public sector and industry and is focused on identifying actions that will 
accelerate the adoption of broadband services in the UK. He was also non-executive 
Chairman of Easynet PLC, a broadband services company, until January 2006 when it 
was sold to B Sky B and of E C Soft which was sold to Cyber Inc. in January 2003. He 
was previously Chief Executive of ICL PLC from 1996 to 2000 (now Fujitsu Services). 
He held a number of other senior executive positions in ICL and GEC Marconi defence 
businesses. 

CEO – Donald McGarva 
Donald joined Amino as a non-executive director in April 2010, becoming COO in 
September of the same year and subsequently CEO in December 2011. Previously, he 
was Senior VP, Asia Pacific, for DHL Supply Chain, the world’s leading logistics 
company. Donald has held numerous senior positions with Fujitsu, BG Group and 
Celestica. He is an engineering graduate from the University of Strathclyde and 
commenced his career in manufacturing and logistics with ICL. He is also a member of 
the Chartered Institute of Purchasing and Supply Chain (MCIPS). 

CFO – Mark Carlisle 
Mark joined Amino in August 2016 and has significant experience in the leadership of 
public company finance teams. Previously, Mark was Chief Financial Officer at 
Crossrider Plc where he formed a key part of the team which successfully raised $75 
million as part of its IPO on AIM in September 2014. Prior to Crossrider, he served as 
Chief Financial Officer of FFastFill plc, a provider of technology solutions to the financial 
derivatives trading industry. In addition, Mark has ten years of audit experience, gained 
within the Technology Media and Telecommunications practice of Deloitte, where he 
served from 2000 to 2010. 

CTO – Mark Evenson 
Mark is a pioneer of IP video services and personal TV applications. Before co-founding 
Entone, Mark was GM and Lead Architect of the world’s first interactive TV and VOD 
services at Cable & Wireless Hongkong Telecom (now PCCW). Prior to C&W HKT, he 
consulted for several multinational communications providers, including Bell Atlantic 
Video Services. Mark also launched the world’s first personal TV services at TV Answer. 

President, Sales & Business Development – Steve McKay 
Steve’s career has been focused on Internet Media for nearly 20 years. Prior to its sale 
to Amino in 2015, Steve led Entone to become a leading provider of IPTV and connected 
home solutions, supporting 100’s of service providers with sales of Entone products in 
more than 30 countries. Prior to Entone, Steve was CEO of Ion Global, a pan- Asian 
systems integrator. Steve received his MBA with distinction from the Kellogg Graduate 
School of Management at Northwestern University and has a B.S. in Electrical 
Engineering from the University of Notre Dame. 
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Risks and challenges 

Amino, in common with any organisation active across a range of different areas and 
with both scale and ambition, faces a number of strategic and tactical challenges, and 
risks to its business. 

The table below highlights some that we consider most relevant, and describes 
management’s actions to mitigate or manage the dangers faced. A fuller and more 
formal list of the group’s assessment of risks, and associated responses, can clearly be 
found in the Annual Report. 

Amino – Risks, challenges and mitigation/ management 

 
Counterparty 
credit risk 

Group cash reserves are primarily held almost exclusively with counterparties holding an ‘A’ or better credit rating. 
Forward contracts used for managing currency exposure are transacted with commercial banks in line with standard 
market practice and are not backed with cash collateral. 
Debtors are insured against default. Where this cannot be achieved due to the territory or customer involved the Group 
may obtain an irrevocable letter of credit or ensure that the necessary terms are placed on the customer.   

Foreign 
exchange risk 

A substantial proportion of purchases and sales are denominated in US dollars. The risk of exposure on the margin is 
kept to an acceptable level by buying or selling US dollars at prevailing rates, where deemed appropriate, to minimise any 
effect. The Group’s foreign exchange exposure is regularly monitored and forward exchange contracts may be used   

Liquidity and 
cash flow risk  

The Group monitors regular cash forecasts to ensure that it has sufficient cash to meet operational needs. The Group has 
no borrowings and at the balance sheet date all cash reserves were instantly accessible.    

Market 
conditions  

in the short to medium term the Group responds to competitive pricing pressure on its sales by remaining aware of 
customer requirements and competitive opportunities. The Group manages market risk by continually striving to reduce 
its cost base whilst enhancing the quality and functionality of its products. If the Group reduced sales prices to secure 
sales opportunities, to the extent that the cost base could not also be reduced, gross margins would be reduced    

Supply chain The Group sources its products principally from the US and China. The product includes various components which are 
only available on long lead times. The Group mitigates this risk through effective supplier selection and procurement 
practices supplemented by appropriate insurance coverage. By establishing long- term relationships with suppliers the 
Group seeks to mitigate the risk of fluctuating input prices. In order to be able to respond to short term customer demand, 
the Group may need to hold increased levels of inventory    

Recruitment The Group’s performance depends largely on its ability to recruit and retain key individuals with the right experience and 
skills. To ensure the Group retains the highest calibre of staff it has implemented a number of schemes linked to the 
Group’s results that are designed to retain key individuals, including bonuses and share option schemes    

Technology The Group’s revenue is dependent on delivering complex, viable technologies to specific markets. The Group ensures 
that cross-functional teams of senior employees work together and ensure the successful integration of its technologies.    

Intellectual 
Property 
infringement 

The Group’s Intellectual Property may be at risk from unauthorised parties attempting to copy or obtain 
and use the technology. The Group continues to invest heavily in protecting its IP globally. 

  

Third-party 
Intellectual 
Property 
infringement 

The Group’s business and operations may be adversely affected by litigation arising from alleged IP infringement. The 
Group has implemented procedures to identify, assess, manage and report on any potential IP infringement and maintains 
insurance to mitigate against this risk  

 

Source: Company materials and Progressive Equity Research.  
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SUMMARY FINANCIALS 

 

Year ended November FY-12 FY-13 FY-14 FY-15 FY-16 FY-17 

 £m £m £m £m £m £m 

Profit & Loss Act Act Act Act Est Est 

Revenue £m 41.7 35.9 36.2 41.7 72.2 76.1 

Adj EBITDA £m 6.2 6.0 6.7 7.4 12.6 14.1 

Adj EBIT £m 2.9 3.3 4.1 4.2 9.5 10.5 

Reported PBT 2.9 4.2 4.0 0.3 6.0 10.5 

PBT before exceptionals and AAG 2.9 3.4 4.0 0.3 6.0 10.5 

Fully adj PBT 2.9 3.4 4.2 4.3 9.5 10.5 

NOPAT 2.9 3.3 4.1 4.2 9.5 10.5 

Reported EPS 5.4 7.8 7.6 0.6 7.9 13.4 

EPS before exceptionals and AAG 5.5 6.4 7.5 0.5 13.0 13.4 

Fully adj EPS 5.6 6.3 7.8 7.3 13.0 13.4 

Dividend per share p 3.0 3.5 5.0 5.5 6.1 6.7 

Cash flow & Balance sheet         

Operating cash flow 6.0 7.1 7.2 6.5 12.6 13.8 

Free Cash flow £m 3.0 4.4 4.7 3.4 10.1 10.2 

FCF per share p 5.7 8.3 8.7 5.7 14.3 14.5 

Capex  (2.3)  (2.9)  (2.5)  (3.3)  (3.5)  (3.5) 

Acquisitions 0.0 0.0 0.0  (38.8)  (2.6)  (3.6) 

Net cash flow 3.0 2.1 1.5  (38.5) 3.3 2.4 

Shares issued 0.0 0.3 0.0 19.9 0.0 0.0 

Net cash/(debt) 17.1 19.5 20.8 2.1 5.4 7.8 

            
Metrics FY-12 FY-13 FY-14 FY-15 FY-16 FY-17 

Revenue growth -19.5% -14.0% 0.9% 15.1% 73.2% 5.5% 

Adj EBITDA growth 40.0% -3.2% 11.1% 9.5% 71.7% 11.3% 

Adj EBIT growth 63.9% 14.8% 24.1% 2.0% 127.5% 9.8% 

Adj PBT growth 66.3% 16.4% 22.6% 1.4% 123.7% 9.9% 

Adj EPS growth 72.0% 12.8% 23.6% -7.0% 78.6% 3.2% 

Dividend growth 50.0% 15.0% 44.9% 10.0% 10.2% 10.0% 

Adj EBIT margins 6.9% 9.2% 11.4% 10.1% 13.2% 13.7% 

Operating cash conversion 95.5% 116.7% 106.5% 88.1% 100.0% 98.2% 

Capex/Depreciation 67% 106% 95% 105% 113% 97% 

             
Valuation FY-12 FY-13 FY-14 FY-15 FY-16 FY-17 

EV/sales 2.6 3.0 2.9 2.6 1.5 1.4 

EV/EBITDA 17.1 17.6 15.9 14.5 8.4 7.6 

EV/NOPAT 36.9 32.2 25.9 25.4 11.2 10.2 

PER 27.5 24.4 19.7 21.2 11.9 11.5 

Dividend yield 1.9% 2.2% 3.2% 3.6% 3.9% 4.3% 

FCF yield 3.7% 5.4% 5.6% 3.7% 9.3% 9.4% 
 

Source: Company information, Progressive Equity Research estimates 
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Disclaimers and Disclosures 

Copyright 2016 Progressive Equity Research Limited (“PERL”).  All rights reserved.  PERL provides professional equity 
research services, and the companies researched pay a fee in order for this research to be made available.  This report 
has been commissioned by the subject company and prepared and issued by PERL for publication in the United Kingdom 
only.  All information used in the publication of this report has been compiled from publicly available sources that are 
believed to be reliable; however, PERL does not guarantee the accuracy or completeness of this report.  Opinions contained 
in this report represent those of the research department of PERL at the time of publication, and any estimates are those 
of PERL and not of the companies concerned unless specifically sourced otherwise.  PERL is authorised and regulated by 
the Financial Conduct Authority (FCA) of the United Kingdom (registration number 697355). 

This document is provided for information purposes only, and is not a solicitation or inducement to buy, sell, subscribe, or 
underwrite securities or units.  Investors should seek advice from an Independent Financial Adviser or regulated 
stockbroker before making any investment decisions.  PERL does not make investment recommendations.  Any valuation 
given in a research note is the theoretical result of a study of a range of possible outcomes, and not a forecast of a likely 
share price.  PERL does not undertake to provide updates to any opinions or views expressed in this document. 

This document has not been approved for the purposes of Section 21(2) of the Financial Services & Markets Act 2000 of 
the United Kingdom.  It has not been prepared in accordance with the legal requirements designed to promote the 
independence of investment research.  It is not subject to any prohibition on dealing ahead of the dissemination of 
investment research. 

PERL does not hold any positions in the securities mentioned in this report.  However, PERL’s directors, officers, employees 
and contractors may have a position in any or related securities mentioned in this report.  PERL or its affiliates may perform 
services or solicit business from any of the companies mentioned in this report. 

The value of securities mentioned in this report can fall as well as rise and may be subject to large and sudden swings.  In 
addition, the level of marketability of the shares mentioned in this report may result in significant trading spreads and 
sometimes may lead to difficulties in opening and/or closing positions.  It may be difficult to obtain accurate information 
about the value of securities mentioned in this report.  Past performance is not necessarily a guide to future performance.
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