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In line 2017 results 

Amino has reported FY 17A results in line with both market 
expectations and our own forecasts. Margin performance was 
particularly strong, reflecting an improvement in the product mix and 
tight cost control. The group made good operational progress across 
the business and, in our view, is well placed to exploit additional 
growth opportunities beyond the traditional IPTV hardware business. 
We leave FY 18E earnings estimates unchanged following the release 
and continue to believe the maintained progressive dividend policy 
(+10% y/y) demonstrates management’s confidence in the outlook. 

▪ FY 17A results in line: FY 17A Revenue of £75.3m and adjusted PBT 
of £11.2m (+10%) were in line with our forecasts. A closing net cash 
position of £13.0m was a £6.8m improvement on FY 2016A.  

▪ Strong margin performance: Underlying gross margin saw a 160bp 
improvement to 44.5%. This reflects an improvement in the product mix 
alongside tight cost control and supply chain management. In our view 
this is a commendable performance given the industry backdrop of 
increased memory prices.  

▪ Good operational progress across the business:  Amino’s range of 
View IPTV devices saw significant development during 2017, including 
the launch of the Kamai and Aria 7 range of 4k/UHD devices and two 
contract wins. The multi-screen delivery platform saw significant 
investment during 2017 and two reference contract wins – in Finland 
and post-year-end, the Netherlands. Amino’s software offering – Enable 
- was delivered to Chilean operator GTD during the year. The Engage 
service assurance solution saw nine new contract wins during the year.  

▪ Additional growth opportunities: With its broad product set, we 
believe Amino is well placed to capture emerging growth opportunities 
in upcycling, Android TV adoption and Cable TV to IP TV migration. 

▪ FY18E earnings estimates unchanged: We make a minor reduction 
to FY18E revenue forecasts (-5%) following the release, our earnings 
estimates are unchanged. Our forecasts are based upon a 1.35 $:£ 
exchange rate. A continuation of the current spot rate throughout 2018 
may put our estimates at risk. We also introduce FY 19E forecasts.  

▪ Progressive dividend policy maintained:  FY 17A DPS of 6.66p is 
10% higher than FY 16A and represents a sixth consecutive yearly 
increase. Management confirmed its intention to grow FY 18E dividends 
by no less than 10%.   
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YEAR TO NOVEMBER 2015 2016 2017 2018E 2019E 

Revenue (£m) 41.7 75.2 75.3 79.6 83.6 

Adjusted EBITDA (£m) 7.5 13.5 15.4 16.4 17.7 

Adjusted PBT (£m) 5.2 10.2 11.2 12.0 12.9 

Adjusted EPS (p) 8.5 13.5 14.8 15.1 16.2 

EV/ Adj EBITDA 17.7x 9.8x 8.6x 8.1x 7.5x 

P/E 23.5x 14.8x 13.5x 13.3x 12.3x 

Dividend Yield 2.8% 3.0% 3.3% 3.7% 4.0x 

Source: Company Information and Progressive Equity Research estimates 
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Regional Highlights 

North America (63% turnover FY 2017A): The key North America business saw FY 17A 
revenue growth of 22%. Performance is benefitting from two favourable industry trends 
– growing consumer demand for 4K TVs and also the ongoing migration of Cable TV 
networks to IP-based platforms, often over new fibre infrastructure. As was highlighted 
in the H1 17A results, sales through third-party distributors to tier2/3 operators remain 
strong, particularly for 4K/UHD devices.   

Latin America (11% turnover FY 2017A): The Latam business is benefitting from new 
operators launching IPTV services. Chilean operator GTD signed a major contract with 
Amino during 2017, for a combination of IPTV devices and Enable software to upgrade 
legacy (third-party) devices. Post period-end, Amino secured a devices contract with 
Bolivian incumbent telco Entel and extended its existing contract for an Engage service 
assurance solution.  

Europe (24% turnover FY 2017A): A feature of the H1 17A results release was the 
admission that regional performance had been impacted by corporate activity with a key 
customer. We believe that said customer was Vodafone Netherlands (Thuis), which 
merged with T-Mobile in 2016. As we noted at the time1, management were optimistic 
that the impact was temporary. Orders have restarted with the affected customer, with 
a long-term contract for 4K devices having been signed during H2 2017. A further 
operational highlight was the Deutsche Glasfaser contract, the largest operator of Fibre-
To-The-Home (“FTTH”) services in Germany. Post-period end, Amino announced the 
deployment of an end-to-end multiscreen entertainment service with Dutch multi-service 
(cable TV) operator Delta2.   

Rest of World (2% turnover FY 2017A): Management intends to ramp up marketing 
efforts in Amino’s Asia and EMEA and is actively targeting opportunities in both operator 
and enterprise segments.  

Positive outlook statement 

Amino has made a “promising” start to 2018. The first two months of the hear have seen 
two significant contract wins. The order book remains “solid” and visibility on the sales 
pipeline for the year good.  

Future growth opportunities 

In the results release, management highlight three future growth opportunities for Amino 
- upcycling, Android TV adoption and Cable TV to IP TV migration. Below we provide 
some further analysis on each of them. 

Upcycling 

Upcycling involves leveraging the operator’s existing assets, particularly an installed 
base of Set-Top Boxes (“STBs”), to deliver an improved user experience and provide 
access to new content. The Company already has extensive experience with operators, 
such as PCCW in Hong Kong, in deploying Amino’s Enable software onto third party 
devices to deliver such new services. 

 

                                                        

1 Amino Technologies – Strong H1 delivery. PERL 11/7/17 
2 Amino Technologies – Reference contract signed in the Netherlands. PERL 11/1/18 
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The arrival of Over-the-Top (“OTT”) services such as Netflix, NowTV and Amazon Prime 
Video into the PayTV arena, is pressuring operators to enhance their service offerings 
to combat customer churn. Enable provides a cost-effective solution to effectively 
“upcycle” existing devices to deliver these new services via an improved user 
experience. 

In addition, operators are now looking to deliver their content to multiple devices 
wherever the consumer might be. Amino’s Move video delivery platform provides 
operators with the means to do this, from the acquisition of content through content 
security and decoding through to service delivery to the home television or mobile 
device. 

The group has recently signed contracts with DNA Finland and Dutch cable TV operator 
Delta, where Amino is providing a full end-to-end service including 4k UHD devices. 

Android TV adoption 

Traditionally, Amino devices have used a Linux-based operating system. There is, 
however, growing customer demand for an Android-based operating system for TV 
delivery. This is largely as a result of a new “operator friendly” technical standard and 
access to the wide range of readily available content and global developer community. 

Amino has developed its own operator-class Android-TV solution, including standalone 
devices, hybrid Android/Linux devices and an accompanying software stack and tools 
for operators to deliver a fully-managed multiscreen IPTV service.  

Cable TV – IP TV migration 

Whilst subscribers are increasingly questioning the value of PayTV, (see The 
Progressive view below) the demand for bandwidth continues to experience dramatic 
growth. According to Cisco, global internet traffic is expected to triple between 2016 and 
20213. Cable TV operators are therefore faced with balancing the significant bandwidth 
requirements for delivering TV services against customer’s increasing demand for high-
bandwidth services delivered over the public internet – e.g. Netflix.  

Compared with Cable TV delivery, IPTV services are significantly more bandwidth-
efficient. In management’s view, tier-2/3 Cable TV operators are beginning to make the 
transition to IPTV.  Amino has already seen commercial traction for IPTV migration, in 
the US and also with the recent Delta contract in the Netherlands. Given much of the 
network infrastructure is already in place and will remain so - particularly connections to 
customer premises and customer demand for bandwidth is ever increasing, the 
migration to IPTV seems a strategically sensible move by cable TV operators. 

The Progressive view 

Those familiar with the US communications industry will be aware of the ongoing trend 
of subscription TV “cord cutting”. Industry sources estimate that US Cable operators lost 
over 22m subscribers last year, up from 16.7m in 20164. We expect the majority of the 
disconnections will have been from tier-1 players - who are not Amino’s traditional 
customer base. Nevertheless, we believe Amino’s Upcycling, Android TV and Cable TV-
IP migration platform represent a compelling offering to operators faced with the twin 
threats of OTT player competition and increased bandwidth demand for internet access.   

                                                        

3 https://www.cisco.com/c/en/us/solutions/collateral/service-provider/visual-networking-index-vni/vni-
hyperconnectivity-wp.html 

4  http://variety.com/2017/biz/news/cord-cutting-2017-estimates-cancel-cable-satellite-tv-1202556594/ 
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New NEDs enhance Board’s communications industry experience 

In February 2018 (post FY 17A period end) two new non-executive directors were 
appointed to the Amino Board of Directors. Steve McKay, formerly CEO of Entone Inc 
and Amino’s global sales director, joins the Board to take on a strategic project role. 
Michael Clegg has previously held senior executive roles within the communications 
industry and has previously worked with Amino in both management and consulting 
roles. 

The addition to the Board of two directors with significant industry experience will be 
welcomed by many and, in our view, their respective skill sets are highly complementary 
to those of the existing management team.  

Reporting currency under review 

95% of Amino’s turnover is denominated in US Dollars. Management is currently 
undertaking a review of the group’s reporting and dividend payment currencies, with a 
view to improving transparency on group financial performance. This review is expected 
to be completed during H1 2018.  

Forecast revisions 

Following the announcement, we make no revisions to FY 18E earnings estimates. 
However, our FY 18E revenue estimate is reduced by 4.9%. This reflects a revised 
assumption over the business mix, with lower expectations of hard-drive equipped set-
top box shipments. In offset, we anticipate opex to benefit from ongoing supply chain 
improvements, alongside lower development costs.  

Note, our FY18E forecasts are based upon a USD:GBP exchange rate of 1.35. A 
continuation of the current spot rate throughout 2018 may put our forecasts at risk. More 
so, if management’s expectation of a return to more traditional business seasonality (a 
weighting to H2) occurs.  

We also introduce FY 19E forecasts for the first time. Our expectations of Amino’s 
financial performance in both years are summarised overleaf.  
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SUMMARY FINANCIALS 

 

 

Source: Company information, Progressive Equity Research estimates 

 

 

Year ended November FY-11 FY-12 FY-13 FY-14 FY-15 FY-16 FY-17 FY-18 FY-19

£m £m £m £m £m £m £m £m £m

Profit & Loss Act Act Act Act Act Act Act Est Est

Revenue £m 51.8 41.7 35.9 36.2 41.7 75.2 75.3 79.6 83.6

Adj EBITDA £m 4.5 6.2 6.0 6.7 7.5 13.5 15.4 16.4 17.7

Adj EBIT £m 1.8 2.9 3.3 4.1 5.1 10.2 11.1 12.0 12.9

Reported PBT  (0.6) 2.9 4.2 4.0 0.3 2.9 9.6 8.1 9.9

PBT before exceptionals and AAG 1.7 2.9 3.4 4.0 5.3 10.5 12.0 12.7 13.6

Fully adj PBT 1.8 2.9 3.4 4.2 5.2 10.2 11.2 12.0 12.9

NOPAT 1.8 2.9 3.3 4.1 5.1 10.2 11.1 12.0 12.9

Reported EPS  (0.4) 5.4 7.8 7.6 0.6 3.8 15.2 9.8 12.2

EPS before exceptionals and AAG 3.1 5.5 6.4 7.5 9.0 14.5 18.4 16.1 17.2

Fully adj EPS 3.3 5.6 6.3 7.8 8.5 13.5 14.8 15.1 16.2

Dividend per share p 2.0 3.0 3.5 5.0 5.5 6.1 6.7 7.3 8.1

Cash flow & Balance sheet  

Operating cash flow 13.7 6.0 7.1 7.2 6.4 13.6 16.3 15.5 17.7

Free Cash flow £m 11.6 3.0 4.2 4.8 3.1 10.6 10.9 10.7 12.9

FCF per share p 21.4 5.7 7.9 8.9 5.3 14.9 14.9 14.6 17.5

Capex  (2.7)  (2.3)  (2.9)  (2.5)  (3.3)  (3.5)  (4.7)  (4.8)  (4.8)

Acquisitions 0.0 0.0 0.0 0.0  (38.8)  (2.6)  (0.4) 0.0 0.0

Net cash flow 11.6 3.0 2.1 1.5  (38.6) 4.2 6.1 5.9 7.4

Shares issued  (1.1) 0.0 0.3 0.0 19.9 0.0 0.0 0.0 0.0

Net cash/(debt) 14.1 17.1 19.5 20.8 2.0 6.2 13.0 18.7 26.0

Metrics FY-11 FY-12 FY-13 FY-14 FY-15 FY-16 FY-17 FY-18 FY-19

Revenue growth 17.8% -19.5% -14.0% 0.9% 15.1% 80.6% 0.1% 5.7% 5.0%

Adj EBITDA growth 496.7% 40.0% -3.2% 11.1% 11.2% 81.0% 13.7% 6.8% 7.5%

Adj EBIT growth 69.2% 63.9% 14.8% 24.1% 24.0% 100.7% 8.6% 8.0% 7.6%

Adj PBT growth 67.8% 66.3% 16.4% 22.6% 22.9% 98.1% 9.3% 7.3% 7.6%

Adj EPS growth 75.6% 72.0% 12.8% 23.6% 9.2% 58.5% 9.9% 1.6% 7.6%

Dividend growth 50.0% 15.0% 44.9% 10.0% 10.2% 9.8% 10.0% 10.0%

Adj EBIT margins 3.4% 6.9% 9.2% 11.4% 12.2% 13.6% 14.7% 15.1% 15.4%

Operating cash conversion 308.1% 95.5% 116.7% 106.5% 85.6% 100.3% 105.7% 94.5% 100.0%

Capex/Depreciation 99% 67% 106% 95% 115% 334% 123% 220% 192%

Valuation FY-11 FY-12 FY-13 FY-14 FY-15 FY-16 FY-17 FY-18 FY-19

EV/sales 2.6 3.2 3.7 3.7 3.2 1.8 1.8 1.7 1.6

EV/EBITDA 29.7 21.2 21.9 19.7 17.7 9.8 8.6 8.1 7.5

EV/NOPAT 75.1 45.8 39.9 32.2 26.0 12.9 11.9 11.0 10.2

PER 61.5 35.8 31.7 25.6 23.5 14.8 13.5 13.3 12.3

Dividend yield 1.0% 1.5% 1.7% 2.5% 2.8% 3.0% 3.3% 3.7% 4.0%

FCF yield 10.7% 2.8% 4.0% 4.5% 2.7% 7.4% 7.4% 7.3% 8.8%
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services, and the companies researched pay a fee in order for this research to be made available.  This report has been 
commissioned by the subject company and prepared and issued by PERL for publication in the United Kingdom only.  All 
information used in the publication of this report has been compiled from publicly available sources that are believed to be reliable; 
however, PERL does not guarantee the accuracy or completeness of this report.  Opinions contained in this report represent 
those of the research department of PERL at the time of publication, and any estimates are those of PERL and not of the 
companies concerned unless specifically sourced otherwise.  PERL is authorised and regulated by the Financial Conduct Authority 
(FCA) of the United Kingdom (registration number 697355). 

This document is provided for information purposes only, and is not a solicitation or inducement to buy, sell, subscribe, or 
underwrite securities or units.  Investors should seek advice from an Independent Financial Adviser or regulated stockbroker 
before making any investment decisions.  PERL does not make investment recommendations.  Any valuation given in a research 
note is the theoretical result of a study of a range of possible outcomes, and not a forecast of a likely share price.  PERL does not 
undertake to provide updates to any opinions or views expressed in this document. 

This document has not been approved for the purposes of Section 21(2) of the Financial Services & Markets Act 2000 of the 
United Kingdom.  It has not been prepared in accordance with the legal requirements designed to promote the independence of 
investment research.  It is not subject to any prohibition on dealing ahead of the dissemination of investment research. 

PERL does not hold any positions in the securities mentioned in this report.  However, PERL’s directors, officers, employees and 
contractors may have a position in any or related securities mentioned in this report.  PERL or its affiliates may perform services 
or solicit business from any of the companies mentioned in this report. 

The value of securities mentioned in this report can fall as well as rise and may be subject to large and sudden swings.  In addition, 
the level of marketability of the shares mentioned in this report may result in significant trading spreads and sometimes may lead 
to difficulties in opening and/or closing positions.  It may be difficult to obtain accurate information about the value of securities 
mentioned in this report.  Past performance is not necessarily a guide to future performance.

 


