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Good progress across 2016  

Following our notes on WANdisco in July and August (which 
focused on the IBM relationship and the Smart City deal) this brief 
comment summarises how the group has fared during 2016 and sets 
the scene for 2017.  Alongside the major agreement with IBM, 
WANdisco produced encouraging interim results, announced 
significant contract wins and raised new equity. We highlight good 
market engagement in the form of new contracts and note the record 
bookings and excellent progress towards its target of neutralising 
the monthly cash burn during Q4.  The group ended 2016 with net 
cash of U$7.6 million, a strong order book and good sales pipeline. 

 During 2016, IBM chose to white-label WANdisco’s Fusion as its own 
product, IBM Big Replicate, within the IBM Big Data offering.  This was 
a major endorsement for WANdisco, driving material revenue in its 
own right - but also useful as a reference for other third-party Original 
Equipment Manufacturer (OEM) deals.  We calculate that if just 1% of 
IBM salespeople sell just one Big Data platform each per year, this 
could generate WANdisco annual sales of $12.5m.   

 We believe that Fusion is building a credible and defensible niche 
within the storage market. It solves a key challenge of managing the 
migration of sets of production data without risking the integrity of the 
data during the process and without incurring downtime.  

 WANdisco’s interim results showed a business in transition, but one 
beginning to deliver on its strategy. Evidence of this delivery included 
sales bookings in Big Data for H1 2016 which exceeded the whole of 
2015 and operational leverage both from increasing deal size and 
through a clear attention to cost control. The recent trading update 
highlighted a record U$6.1 million of bookings in Q4 2016. 

 WANdisco reduced its average monthly cash burn to slightly below 
$1m in H1 2016.  This improved further to a cash burn of $200k in Q4 
2016 as a whole, showing that cost control has clearly had a positive 
impact. New contract wins, and growing acceptance of the unique 
qualities of its Fusion product, put WANdisco in a strong position to 
sustain such an improvement over a longer period.  

 In addition to the H1 IBM agreement, WANdisco announced some 
significant contract wins in H2 2016: 

- Dubai’s Smart City infrastructure project, delivered by a third party 
systems integrator using Fusion 

- a U$1.5 million order for WANdisco Fusion from a major US Bank 
via an Oracle Reseller 

- a contract win for its Amazon S3 Cloud solution with global online 
gaming company Playtika 

- a significant contract win with IBM for a major automotive 
multinational for Fusion worth approx.. U$1 million in royalties  

- the largest deal in two years for Subversion MultiSite Plus ALM 
software with a major global bank headquartered in Europe worth 
U$775k 

WANdisco saw a major and sustained move forward during 2016 and 
we expect to see more progress in the coming weeks and months. 
The group has materially reduced cash burn and, in our view, the 
scale of the potential rewards is becoming clearer.  

50

100

150

200

250

300

350

400

Jan-16 Apr-16 Jul-16 Oct-16 Jan-17

ANALYSTS 

Gareth Evans 

+44 (0)20 7781 5301 

gevans@progressive-research.com  

Ian Poulter 

+44 (0)20 7781 5307 

ipoulter@progressive-research.com 

WANDISCO 

SOFTWARE AND COMPUTER SERVICES 

 

http://www.progressive-research.com/
mailto:gevans@progressive-research.com
mailto:ipoulter@progressive-research.com


26 January 2017 

 

 
2 

WANdisco across twelve months 

From the start of 2016… 

WANdisco started 2016 with its Fusion product gaining recognition as a key 
technology which enabled customers to migrate onto WANdisco’s partners' (eg IBM, 
Amazon, Google and Microsoft) Cloud data platforms.  

Management noted that it was ‘working increasingly closely on data migration offerings 
and go to market activities’.  

The separate Application Lifecycle Management (ALM) business had achieved 
improved sales bookings towards the end of 2015, and remained aligned with the 
increasingly distributed software development operations in the marketplace. 

The Company had reduced costs during 2015 and was moving closer to cash flow 
break-even.  

…to now 

At the end of 2016, we believe that Fusion has built a credible and defensible niche 
within the storage market.  

Fusion solves a key challenge of managing the migration of sets of production data 
without risking the integrity of the data during the process; so-called “active-active” 
migration, allowing the data to be used continuously during the migration process.   

The technology is equally applicable to Disaster Recovery, where maximum accuracy 
is a basic requirement. It also reduces customers’ costs and comes with the flexibility 
and speed of installation associated with cloud products.  

Importantly, Fusion is now part of the IBM portfolio with all the benefits of IBM’s 
salesforce marketing Fusion’s storage and replication capabilities as an integral part of 
IBM’s relevant solutions.  

The group retains the benefit of its ALM business which provides a level of cash 
generation and which has seen sales bookings rising on the back of larger deal sizes. 

The Q4 trading update highlighted a vastly reduced level of cash burn (U$200k in the 
whole of Q4 versus U$1 million per month in H1 2016), a good cash position at the end 
of the year and record bookings in Q4 2016 of U$ 6.1 million.  
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